
Meet Al Watson
Residing in Detroit, MI, Al Watson is a 
busy father who spends much of his 
free time taking care of his sons, from 
helping with their homework to taking 
them to baseball practice and 

tournaments. Although fatherhood is extremely rewarding, his 
professional life was lacking true passion and fulfillment. Being an 
entrepreneur at heart, Al knew there were more satisfying opportuni-
ties available than what he was experiencing. 

When Covid first hit the country in early 2020, Al was finally able to 
stop the hamster wheel motion that had become his professional life 
and begin to investigate different business opportunities. Having 
some background in real estate, Al was always fascinated by the 
individuals who could bring money to the table during a deal. He 
would often wonder, “Where are they getting all this money?” or 
“How are they able to do this?” Al knew he wanted to be on that 
side of the transaction and began researching ways to be the 
“money connector.”  

Action and Results:
Al was introduced to the Lee Arnold System of Real Estate Invest-
ing through a mutual friend and invested in Lee’s Money Broker 
Blueprint Home Study Course and his Broker Certification program. 
These two courses gave Al a crystal clear path on how to be on the 
money side of a transaction without having to use any of his own 
money to fund a deal.

Action and Results Continued:
He threw himself entirely into the broker strategy and 
found it satisfied both his entrepreneurial thirst as well 
as his desire to do something worthwhile by helping 
others achieve financial freedom. “To know that you 
affect someone's life like that. It's indescribable. I love 
this industry and what I'm doing. I can't think of 
anything better that I could possibly be doing. I've 
never been this happy before in my professional life.” 

After being exposed to these classes, as well as other 
Lee Arnold trainings and tools, Al created lofty goals for 
his business; one goal was to do 5 broker deals in a 
month and the other to generate 12 million dollars in 
revenue in a single year.  

His first brokered loan in the Chicago area was a 
$96,000 deal, with Al making a $2,880 broker fee. In 
addition to that, he has also brokered several other 
deals, with his combined efforts making him over 
$15,112 without buying or flipping real estate! Moving 
forward to reach his goals, Al is currently working with 
two more fix and flip loans, one for $231,000 and the 
other for $150,000. Both deals combined will have a 
broker payout of $11,000. “I was so blessed that after I 
gained an interest in real estate, I was able to get 
trained. I didn’t understand the lending part but after 
asking questions and learning the basics, it’s how my 
business got started.”
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EARNINGS DISCLAIMER.  Earning and Income statements made by our company 
and its customers are supplied directly from the company or customer. Any and all 
claims or representations as to income earnings made on our web sites or in our 
materials or information are not to be considered as average earnings. There is no 
guarantee that you will make these levels of income — in fact, most people do not 
— and you accept the risk that the earnings and income statements differ by 
individual.  Individual performance depends upon each customer's unique skills, 
time commitment and effort. Our programs are not designed or intended to qualify 
individuals for employment. Our programs are avocational in nature and are 
intended for the purpose of the personal enrichment, development, and enjoyment 
of individuals.
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"When I started, I already understood 
real estate and how to structure of 

deals, which turned out to be extremely 
helpful with my clients. With Lee’s 
training, I've learned the lending 

process. It was arguably the best thing 
for me and the best investment I've ever 

made. I don't look at education as 
spending money, I look at it as an 

investment." 


